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We created this packet of information specifically to help

homeowners prepare themselves for the experience of selling their

home.

When selling a home, you may have to make quick decisions; therefore it

will be helpful to have a basic understanding of the process going in.

Our local real estate market expertise means that we are able to

interpret all the data that dictates the optimum selling strategy and,

of course, take the time to listen and understand your challenges and

goals and answer any questions you may have along the way.

In the meantime, we hope that you’ll take the time to review the

attached information and ask us any questions you have.

We appreciate the opportunity to earn your business and look

forward to the possibility of working with you!



Your Motivation to Move

Whether you're selling your home on your own, or are moving your spouse and family,

it's important to sit down to discuss the motivations for the move. Putting your home

on the market and getting it sold is quite the process, and it has a lot of fast moving

components. Especially based on how desirable your home is, a sale can happen the

moment your house goes on the market.

Planning and evaluating your motivation to move out of your current house will give

you a better chance of completing the sale, stress-free.  You can have an 

understanding of what your next steps will be, and can have your agent assist you

with the transition into a new home. Discuss with your agent if you will need help

finding another home locally, or if you need a referral for an agent who can help you

transition comfortably into a new house in a different state/country.

Make sure when it comes time to talking with an agent and putting your house on the

market, that you are certain selling is the right decision for you and/or your family.

Having cold feet in the middle of a transaction can create legal issues brought on by

the buyer, so protect yourself by ensuring the decision to sell is what is best for you

in your current situation. Once you have the motivation to take the next step in your

life, discuss with your agent how he or she can help you move forward.



Your Property Details

Write down your personal property information to
get prepared for the selling process.  How much

do you want for your home? 

Home Address: ____________________________________

Bedroom Count: ___________________________________

Bathroom Count: ___________________________________

Sqft: _____________________________________________

Purchase Price: ____________________________________

List Price: _________________________________________

Property Condition: _________________________________

Extra Home Features: _______________________________

_________________________________________________

_________________________________________________

_________________________________________________



The Importance of an Agent

Agent representation not only brings in a

substantially larger sales price, but the protection

that comes with experienced guidance can ensure

you avoid the pitfalls of legal situations that can

arise if a sale is not handled properly.  Not only do

you have a greater chance of a higher sales price

with the use of an agent, but the stress it relieves

you from the process is significantly in it's own 

measure.  Agents have the systems in place to have

your home securely shown buyers, and buyers that

are already pre-approved to purchase.

Having a great agent by your side means the legal

documents and disclosures are written up as they

should be, in order to protect you from any troubles

buyers may attempt to causse.  Although DIY can be

fun in many instances, in such an expensive

transaction in your life, having the help of a real

estate agent proves to be far more beneficial than

the anticipated saves of not hiring one.  And in most

cases, the anticipated savings are ate up by other

means of the transaction; so sellers without an

agent are left to their own devices in a stressful

situation.  Hiring an agent that will work hard for

your best interest during the transaction, it will be

worth your time.   



Finding the Perfect Agent

Finding the right professional through the sale of
your home is an invaluable asset.  You want to

make sure you get the most out of your property!

Works & negotiates for YOU, not the buyers best interest. 

Can provide an accurate market analysis of your home. 

Handles the scheduling of buyer tour requests and ensures anyone

viewing is pre-approved.  

Able to navigate legal contracts to ensure you're being taken care of,

not taken advantage of, when selling your home.  

Helps you navigate the selling process to easily transition into your

new home.  

A great agent stays aware of local and federal laws, that are ever

changing, in pertinence to home selling.  

Your agent will help you negotiate the best price and best terms so you

aren't understanding your home.  



Understanding the Market

We all want the most out of our home, if we can make more than we put i it, the

better!  Keep in mind that market conditions are always changing and this can

impact the value of your home.  Relying on sites like Zillow or Trulia to give an

estimation of your properties value can lead to disappointment.  Their value can

differentiate by of to 20% of what their Zestimates claim, their words, not ours. 

This is why it's imperative to hire a professional to provide a rue analysis of your

property so you can have better understanding of what your home is worth in

current market conditions.  You can then make the decision of selling your

property if it's the right step to take based on it's value.  



The Current Market
We all want to get the most value out of our homes. Let's be honest, they are an expensive

investment, with a lot of money and time put into them. However, it's also important to take

into consideration what the market actually values your home for, because if the home is

overpriced, it will sit stagnant on the market without any written offers.

By listing your home at the correct market price, not only can you guarantee a much faster

sale, you can also avoid the headache of going under contract with a buyer, with the

anticipation of a close, only for everything to fall apart towards the end because the

appraisal values did not match up. I will discuss a realistic price point for your home. Its

important to choose to list at a price that ensures it's sale, at a value that works best for

you, in terms of what the market will allow. Keep in mind that listing it slightly lower than

it's value is going to have a greater likelihood of a bidding frenzy that drives up the cost

than expecting an offer on an overpriced home.

In real estate, there is a solution to every

home that doesn't sell, and that's decreasing

the price. And it's not associated with your

agent's efforts, because they can be pulling

every trick out of their hats to market your

property, but if your local market shows

that your house on paper is overpriced, it

simply won't sell.

We'd love a cash buyer who will fall head over

heels in love with our homes, enough so that

they are willing to pay over the appraisal. And

although this can happen, it is incredibly rare,

and should not be relied on. Most buyers apply

for a mortgage to purchase a home, and the

bank will not finance your sales amount if the

appraisal comes back lower.



Prepping to Sell
Be sure your home is prepared before it hits the market.  You want to

ensure it's portrayed in the best light to get the best offer.

Improve your landscaping and curb appeal, since that is th first thing buyer's see.  

Making as many repairs as you can afford to.  Unless tour pricing it below market

value to sell as-is, taking the time to make repairs can get you a better offer.  

If you can, repaint your home.  Adding a fresh coat of paint to a lived-in property

can help it feel like new.  

Remove too much clutter and store away as much as you can.  

Depersonalize the home by removing family photos, so you give buyers the

opportunity to envision their own lives in the house, instead of feeling like they are

intruding into someone else's.  

Organize your closets, yes people look in there, showcase them!

Clean, clean, clean. We recommend having a professional cleaner come in right

before your home is listed, then be sure to keep it clean for every showing.  

Eliminate bad odors. You may have gotten use to smells in your home, but home

buyers will be ale to quickly pick up on pet ans smoke odors.  

Keep your decor ans furniture simple and light.  You want to showcase the size of

the home without it being overwhelming with too much stuff.  If you can afford to,

we recommend having it professionally staged.  



Selling Overview
Selling a home can be daunting.  We're breaking down

what goes into the process.  

Step 1: Find the perfect real estate agent and let them know
you're ready to sell your home.  
Step 2: We can provide a market analysis of your property to give
you a better understanding of it's value.  
Step 3: You'll go over in detail any steps your agent recommends
to get your home in the best selling condition.  
Step 4: We will then schedule professional photos and videos and
will begin the extensive marketing of your home.  
Step 5: Once you've received an offer, we will review with you the
term and conditions of that offer.  
Step 6: After an offer is accepted and the negotiations are done,
you'll go into a 30 to 45 day contract period, while the buyer's
lender works to secure the full loan.  
Step 7: During this transaction period, home inspections and
appraisals are conducted.  
Step 8: We will then work with you to negotiate repair requests
the
buyer's make.  
Step 9: If all conditions have been met for the mortgage approval
and all parties have agreed to negotiations, then you get to make
your way to the closing table.  
Step 10: After the purchase contract has been signed at the title
company, your sale is then complete.  



Real Estate Attorney
Why do I need a real estate attorney to sell my house?

The closing attorney acts as the “quarterback” of the closing
process, performing many time consuming tasks preparing a
transaction from intake to closing. 

Customarily, a seller’s attorney in Massachusetts has the following
responsibilities:

-Generate the first draft of the purchase and sale agreement
-Order mortgage payoff statements
-Assistance with any title clearing efforts such as obtaining old   
 mortgage discharges, death certificates
-Draft the quitclaim deed and power of attorney
-Prepare trustee’s certificate
-Obtain condominium 6d certificate, smoke detector certification, 
 final water/sewer readings (Realtor typically will obtain these as 
 well)
-Representation of seller at closing



Smoke and Carbon Monoxide
Detector Certificate

Whenever a home is sold in Massachusetts, it is required that the
home is inspected by the local fire department for properly working
smoke detectors, as well as carbon monoxide detectors.
Massachusetts has had their smoke detector law in place for decades
and is designed to save lives. A property can not change hands
without a certificate issued by the local fire department.

According to the carbon monoxide regulations, you need to have a
detector on each finished level of the home. Further there must be a
detector placed within ten feet of all the bedroom doors. The
detectors do not need to be hard wired. A plug-in or battery
operated detector meets the requirements and usually the most
viable choice. Here are all the types are carbon monoxide detectors
that are allowed:

• Battery powered with battery monitoring;
•  Plug-in (AC powered) units with battery backup;
• AC primary power (hard-wired – usually involves hiring an
electrician) with battery backup;
• Low-voltage or wireless alarms with secondary power; and
• Qualified combination smoke detectors and CO alarms

Please refer to the Massachusetts Guide to Smoke and Carbon
Monoxide Requirements for more details.



MA Title V Requirements
When selling your home in Massachusetts that has a septic
system, it is important to know about the Title V Requirements as
required by the state. 

The MA Title V septic inspection examines all of the components of
a septic system to ensure it is functioning properly. Septic systems
can pass, fail, or conditionally pass a Title 5 with further
evaluation from the local board of health. Title 5 inspections are
valid for two years, and with annual service, it can be good for up
to three years.

If You Fail: The Septic Company, as well as the town's Board of
Health, will guide you on what steps need to be taken to move
forward.
If You Conditionally Pass: Only one, or some, components of the
septic system will need to be repaired or replaced.
If You Pass: The report will be reviewed by the Board of Health,
and you will receive your18 page certified report.

Please refer to my list of preferred Title V Inspectors and be sure
to schedule one prior to listing, the sooner the better!  
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